


ennifer Smith, a real estate agent, re-
members when she considered her car 
an office, her cellphone a professional 
lifeline. If it rang, she picked it up. If 
she thought of information to share, she 
dialed. She knew that it wasn’t the best 

idea to chat while driving, of course, but it wasn’t 
illegal, and she didn’t want to lose clients. Besides, 
she figured, she was careful. 

But then, in September last year, a driver using 
a cellphone plowed through a red light and slammed 
into Ms. Smith’s mother’s mini-SUV. Linda Doyle, 
who’d been on her way to pick up cat food for the 
Central Oklahoma Humane Society, where she was 
a regular volunteer, died the next morning. 

During the excruciating months that followed, 
Smith couldn’t shake the feeling that something 
about the crash didn’t make sense. The driver who 
killed her mother was a sober, churchgoing 20-year-
old who’d never even had a speeding ticket. He had 
been on the phone for less than a minute. Visibility 
on the road was excellent.

But the police report said that when a trooper 
asked him what color the traffic light had been, the 
distraught young man responded that he never saw 
it. He’d crashed into the driver’s side of Ms. Doyle’s 
car at nearly 50 m.p.h.; there weren’t even skid 
marks at the scene. 

“He’s a good kid,” Smith says. “He is you and I. 
He is not just a teenager who doesn’t care. I didn’t 
understand how someone like that could just drive 
through a light without seeing it. So I started re-
searching.” 

The more she found, the angrier she became. 

Study upon study showed that talking on a cell-
phone while driving was far more dangerous than 
she’d realized – that a driver on a phone had the 
same reaction speed as someone legally intoxicated, 
that those talking on a phone behind the wheel are 
four times as likely to crash, that texting while driv-
ing is even more dangerous. And studies repeatedly 
showed that hands-free headsets – sometimes ad-
vertised as safer – were no less dangerous.

“People need to understand that what is going 
on in your brain while you are holding a conversa-
tion about a business deal, or relationship prob-
lems ,” said Indian River County Sheriff Deryl Loar.  
“Sometimes they get so frustrated they aren’t think-
ing about their driving pattern. What we’ve seen is 
that they’re not paying attention to red lights, or 
they’re driving recklessly.”

“The brain can only take in so much before this 
multi-tasking thing is way out of hand,” added Lt. 
Tim Frith of the Florida Highway Patrol. 

Frith said the FHP is seeing more single oc-
cupant crashes that happen for no apparent rea-
son – clear day, no obstructions in the road --  and 
expressed frustration that legally his department 
can’t pull phone records to see if drivers were on 
the phone at the time of the accident

“We really don’t have a clear picture of how bad 
it is,” said Frith said of distracted drivers. “It’s not 
like people are going to admit it.”

The public-safety movement has for years lobbied 
state legislatures to change driving laws, working with 
schools and student groups, and pressuring the fed-
eral government and industries to set new cellphone 
regulations. But momentum has picked up recently 

with some high-profile fatal crashes, including a num-
ber involving teens texting while driving. 

And last month, in what many saw as a com-
ing of age for the movement, the US Department 
of Transportation hosted a distracted driving sum-
mit, where Secretary of Transportation Ray LaHood 
called for action against what he termed a “deadly 
epidemic.” 

“Distracted driving is a menace to society. And 
it seems to be getting worse every year,” he said.

But he and others say that the fight against dis-
tracted driving could be much harder than other pub-
lic-safety efforts, including the anti-drunken-driving 
movement that swept the country in the 1980s. 

Far more people talk on their cellphones and use 
other electronic gadgets in the car than drive drunk, 
safety officials say. A generation of text-happy teen-
agers are getting their driver’s licenses, and estab-
lished drivers are increasingly buying smart phones 
that allow for distracting activity beyond just text-
ing and talking – GPS and entertainment devices, 
too, pull eyes and mental focus off the road. 

And even public safety officials like Indian Riv-
er County’s Loar don’t totally buy into the idea that 
texting while driving is as bad as drunken driving.

“Although it is egregious to be doing other 
things, I don’t think being distracted rises to the 
same level of being drunk or under the influence of 
drugs,” Loar said.

And even where hand-held phone use in cars is 
banned – as it is in Connecticut, New Jersey, New 
York, and a number of other states, but not Flori-
da – enforcement is difficult. One study observing 
New York drivers, for instance, showed that the 
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law did little to reduce the number of drivers with 
phones to ears. 

While dozens of countries – from Australia to 
Zimbabwe – take a harsh view of this behavior and 
have banned hand-held phones in cars, there is 
little social stigma in the US. 

Moreover, some research suggests that Ameri-
cans are actually addicted to their phones. Harvard 
University psychiatrist John Ratey and other re-
searchers have found that the brain receives a rush 
when it processes a text message or ring – the same 
high a gambler feels when hitting the jackpot. 

“It is a complex problem,” says David Strayer, 
who studies cellphones and driving at the Univer-
sity of Utah. “We may have gotten ourselves into an 
addiction that we might not be able to get out of.” 

‘DISTRACTED DRIVING’ IS A CATCHALL 
TERM that can include all sorts of behavior be-
hind the wheel, from eating to applying makeup to 
texting. A distracted driver has what psychologists 
call “inattention blindness” – the brain does not 
process what is physically within eyesight, such as 
a red light. 

The movement against distracted driving has 
increasingly focused on what it considers a deadly 
mix of two American passions: the automobile and 
new technology. 

“There are always going to be distractions,” 
says David Teater, senior director of transportation 
strategic initiatives at the National Safety Council, 
whose 12-year-old son was killed in a crash caused 
by a driver on a cellphone. “But the advent of mo-
bile electronic communication devices has really 
changed the game because they’ve become so phe-
nomenally prolific in such a short period of time. 
We’ve been talking on the phone for 80 years. We’ve 
been driving 100 years. It’s only recently that we’ve 
tried to combine the two.” 

Most drivers say they’re not happy about shar-
ing the road with others trying the new technology.

A 2009 AAA Foundation study found that 91.5 
percent of drivers considered talking on the phone 
while driving a serious threat to their safety; 97 per-
cent said it was completely unacceptable to send a 
text or e-mail while driving. But two-thirds of those 
people admitted talking on their own phones while 
driving, and 1 in 7 have texted while driving. 

Similarly, a National Highway Traffic Safety 
Administration study, in which data collectors ob-
served drivers, estimated that 6 percent of drivers 
at any time are on the phone. 

At the University of Utah’s Applied Cognition 
Laboratory, Professor Strayer has been testing this 
do-as-I-say theory for a decade. Using neuroim-
aging and a drive simulator, he and his colleagues 
have watched what happens when drivers – includ-
ing those who claim to be able to text, tweet, and 
talk safely at the wheel – mix cellphones and cars. 

The results are stark: Almost nobody multipro-
cesses the way they think they can. For 98 percent 
of the population, regardless of age, the likelihood 
of a crash while on a cellphone increases fourfold; 
the reaction to simulated traffic lights, pedestrians, 
and vehicles is comparable to that of someone le-
gally intoxicated. 

Although some critics claim that the simulator 
isn’t real enough, studies of real-life driving in Can-
ada and Australia had similar findings. 

Strayer also found little difference between 
those using hand-held cellphones and those on 
hands-free headsets. The disruption, he says, is cog-
nitive. Unlike a conversation with a passenger shar-
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ing the same physical space of the car, the electronic 
conversation takes a driver into a virtual space away 
from the road. 

“We record brain activity,” Strayer says, “and 
we can show that it’s suppressed from the cellphone 
conversation.”

BUT WHERE, CELLPHONE PROPONENTS 
ASK, are the crashes? While the number of cell-
phone subscribers has rocketed to 270 million in 
the US – the number of auto fatalities has remained 
stable, at about 40,000 deaths a year. The US De-
partment of Transportation estimates that 6,000 of 
those are the result of distracted driving, but it has 
no specific statistics for phone-related deaths. The 
number of crashes has also remained steady. 

“There have been some suggestions by re-
searchers that the risk [of crash] is increased expo-
nentially due to talking on the cellphone,” says John 
Walls, spokesman for CTIA-The Wireless Associa-
tion, which represents the cellphone industry. “Yet, 
for whatever reason, we haven’t seen that play out 
in the number of accidents that occur. Although I 
would never suggest that that means to talk more 
in the car.” 

He says that his group does not take a stance on 
phoning-while-driving legislation.

“This is one of the key questions we’re trying 
to unravel,” says Russ Rader, spokesman for the 
Insurance Institute for Highway Safety. Mr. Rader 
says his group is studying how much the fatality 
rate should have dropped, given increased safety 
measures – such as better road construction and 
improved braking systems – as a way to gauge the 
real impact of cellphone use. 

Another explanation for the statistics, safety 
experts say, is that people tend to lie about their 
phone use in crashes. And without a subpoena for 
cellphone records, there’s no way to check. There’s 
often no box on the police report to check if the 
driver admits cellphone use.

“Unless it is a fatality, it is not handled like a 
criminal investigation, where we can get phone re-
cords,” Frith said.

The lack of solid statistics means that advocates 
are constantly explaining themselves and often face 
an uphill battle in convincing legislatures to enact 
new cellphone laws. 

But recently, the legislative tide has started to 
turn – thanks, in large part, to text messaging.

Texting drivers are easy to spot. Like drunken 
drivers, they’re the ones going too slow or too fast, 
or weaving, says Gregory Massak, the police chief of 

Shirley, Mass. “They’re concentrating more on [the 
phone] than on driving.” 

On this topic, Frith’s stories come fast and fu-
rious. The kids he sees starting to text with one 
hand on the wheel, but eventually, no hands on the 
wheel; the driver in the single car accident who says 
he doesn’t know what happened to make him lose 
control of his car, but admits that just before the 
accident, he “looked up.” 

“Well, why did he look up,” Frith. What was that 
driver doing? 

Swayed in part by a number of highly publicized 
texting-while-driving deaths, 18 states and the Dis-
trict of Columbia have passed laws banning texting 
while driving; nine additional states prohibit teen-
agers from texting behind the wheel. 

A Sarasota lawmaker, Doug Holder, has for 
three years introduced a bill in the Florida House 
to ban text messaging while driving. Twice his bills 
have died, but he’s optimistic that this legislative 
session will be different.

Holder’s bill, HB 41, would let a police officer 
stop motorists for driving “a moving motor vehicle 
while reading, manually writing or typing, or send-
ing a message on an electronic wireless communi-
cations device.” The fine would be $30.

This summer, Sen. Charles Schumer of New 
York introduced legislation that would withhold 25 
percent of federal highway funding to states that 
don’t institute some sort of texting ban. And last 
month, President Obama signed an executive order 
banning federal employees from sending texts in 
government cars. 

Texting is a “perfect storm” of distraction, with 
cognitive, manual, and visual elements, says Stray-
er. “And it’s primarily teenagers who are doing it. To 
become a proficient driver takes a few years, so it’s 
the worst combination – a novice driver multitask-
ing in a way [that takes] their eyes off the road.” 

To those who don’t text regularly, these dan-
gers might seem obvious. But for many teens, and 
a growing number of adults, texting is a central 
way of communicating – a virtual conversation that 
doesn’t stop in the car. Even with the growing re-
strictions, 73 percent of teens admit to texting while 
driving, according to a Students Against Destruc-
tive Decisions (SADD) study. 

“Some of them say that they’re good at typing 
without looking at the screen; others say they hold 
it up by their eyes as they text,” says Stephen Wal-
lace, national chairman and CEO of SADD. 

Heather Barrett, a college student in Ohio, says 



she probably receives and sends more than 500 
messages a day: “I prefer to text and drive rather 
than talk and drive. I can put the phone down in the 
middle of the text if something is going on.” 

She says that she has caught herself swerving 
while texting – “but only on backcountry lanes, and 
never in traffic.”

JOSHUA WELLER, A SCIENTIST with Deci-
sion Research, has studied the perception of risk 
associated with distracted driving. His preliminary 
findings suggest a multilayered understanding of 
risk, similar to the way someone might internalize 
warnings against smoking. Those with a deeper ap-
preciation of the risks of texting or talking on the 
phone – people who understand, for instance, that 
texting while driving 55 m.p.h. is similar to driving 
the length of a football field with one’s eyes closed – 
are less likely to do it. 

But establishing a widespread social under-
standing of risk is difficult. So is enforcement. It’s 
hard to catch a texting driver, and it’s too early to 
know the impact of texting laws. 

Some safety advocates, then, are placing hope 
in technology to fight technology. Mr. Teater says 
there are systems in development that block incom-
ing texts when a phone is in a car, responding with 
an automatic, “Sorry, I’m driving” message. 

“We’ve got to rush technology to the market,” 
he says. “There are a lot of people who will choose 
to not use phones while driving if there’s a way not 
to do it but also stay in touch with people. We’re 
going to have a nightmare on our hands if we don’t 
get ahead of it.” 
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If there was one thing I knew, it was that 

I could text and drive just fine. The new laws 
were for other people. That was before I “ran 
off the highway” five times and hit another car 
– at 65 m.p.h. 

Fortunately for me and other drivers, my 
DWT (driving while texting) violations occurred 
in a simulator, safely stationary at the University 
of Utah’s Applied Cognition Laboratory. 

I felt confident I’d be able to pull it off. As 
a charter member of Generation Y, I’ve been 
texting for years and knew that I had plenty of 
real-life practice. But in the simulator, I put the 
car into drive and found myself zipping down 
a freeway. 

Going 65 m.p.h. in traffic and through 
curves made me realize I wasn’t as good as 
I thought. Thus the off-roading and final colli-
sion. My diminished texting ability while driv-
ing was evident in the message I sent my edi-
tor: “hey how’d ut goig I am in the simulator it 
is garz!” 

I know it’s bad, yet I’ve still found myself tex-
ting while driving, walking, and in class. Driving, 

I rationalize: “I’m on a straight stretch of road 
with plenty of space, there isn’t any danger, 
and besides, this text message is important.” 

All this despite the memory of a popular fel-
low student who was killed two years ago after 
her car was hit by a texting driver. 

Her life was taken in an instant because 
someone else also had “important” texting to 
do. It’s a sobering thought, especially when I 
remember how shocked I was by her death, 
promising myself and others that my driving-
while-texting days were over. 

Following my simulated near-death experi-
ence, I’ve been especially alert while driving. 
Riding with a friend who is texting, I notice 
her attentiveness to the road decreasing while 
working an iPod, a phone, etc. I tense as we 
approach other cars, wondering if we’re about 
to collide, or rolling my eyes when my friend 
fails to accelerate at normal speed, causing irri-
tated drivers behind us to dangerously hug our 
back bumper. But it’s not just my friends. 

I lose count daily of how many people I 
see chatting away on their cellphones, looking 
down to send a quick text, or holding iPods up 
to change songs. 

At least my wrecks were virtual.

While texting and driving, I ran off the highway

A veteran texter faces facts in a texting and driving simulator.



n one of Bob Gates’s first trips to the 
Iraq war theater after accepting the 
job as Defense secretary in 2006, he 
walked a dusty “boneyard” in Kuwait 
filled with row upon row of the re-
mains of military trucks damaged by 

roadside bombs and seemed to hear the ghosts of the 
soldiers the trucks had failed to protect. 

The vehicles, recalls a senior adviser who accom-
panied Mr. Gates, “looked like they’d been mangled 
by the hand of a giant child.” The shredded metal 
seemed to be a reminder of the billions the Pentagon 
was spending on the war while failing to adequate-
ly protect its own troops – and Gates was intensely 
moved. Mary Beth Long, the official accompanying 
him that day, jotted down just two words about her 
boss: “silent” and “determined.” 

The episode reinforced for the secretary what had 
to be done. He went home resolved to put life-saving, 
bomb-resistant trucks in the hands of troops within 
months. And he did, in record time, by overhauling 
the Pentagon’s byzantine acquisition process. Within 
five months, the Pentagon had sent nearly 1,200 of 
the new trucks to Iraq, thanks to an expedited acqui-
sition program that shaved years off the process. 

That moment of silent determination reflects 
the essential Gates – a reserved former Eagle Scout 
who has established impressive management muscle 
working his way through the ranks of the United 
States security establishment. 

He has changed a Defense Department steeped 
in its own inefficiency one $400 Pentagon hammer 
at a time – even one general at a time, firing them 
when necessary. And that low-key but powerful style 
is now on display in the Washington debate over 
what strategy President Obama should take to win 
the war in Afghanistan. 

Indeed, Gates – a former intelligence analyst-
turned-CIA director, a Sovietologist with an instinct 
for reading signs, a consummate Washington insider 
unstained by party ideology – is the man of the hour, 
considered the bridge between the Pentagon brass 
and the Democratic White House. 

The Defense secretary’s role in shaping Mr. 
Obama’s policy in Afghanistan is seen as a swing 
vote among the president’s counselors on the ques-
tion at hand: Whether to send a surge of tens of 
thousands more troops to support the current coun-
terinsurgency against the Taliban or to overhaul the 
mission entirely. 

Gates as of last week almost certainly had made 
up his mind. But unlike his predecessor, Donald 
Rumsfeld, who telegraphed his decisionmaking pro-
cess through bluster and ideology, Gates remained 
true to his spycraft roots, discreetly looking for sig-
nals to find the right way to play his hand with a 
divided White House. 

FRIENDS AND FORMER EMPLOYEES make 
much of that contrast with Mr. Rumsfeld – whom 
Gates replaced during President Bush’s first term. 
While Rumsfeld relied on a cadre of aides, Gates keeps 
more of his own counsel and has an enduring hunger 
for information. And that helped stoke the suspense 
surrounding Obama’s protracted decisionmaking. 

Gates is a good example of the oft-cited Wash-
ington truism: The ones who talk, don’t know; the 
ones who don’t talk, do know.

But Gates, who declined a request for a Monitor 
interview, has talked some about Afghanistan. In the 
past, he has expressed concern about the size of the 
American “footprint” – worried that too many forces 
could look a lot like an occupation. 

Yet he has also said that the long-term needs of 
Afghanistan – good governance, economic opportu-
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President Obama reaches out to shake 
hands with Defense Secretary Robert 

Gates (L) after signing the National 
Defense Authorization Act for Fiscal Year 
2010 which includes funding to increase 
military personnel and support the ongo-

ing conflicts in Iraq and Afghanistan.

Afghanistan war decision:
How Robert Gates thinks

Pentagon chief Robert Gates: 
The swing vote in Obama’s decision on the Afghanistan war.
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nity, and a strong indigenous force – won’t magically 
appear without the help of the US military stabilizing 
the country. In the run up to President Obama’s deci-
sion, he dodged questions about just what the noises 
in his head were saying. 

Asked by a reporter on a plane with him to Asia 
late last month “where he was” on the troop surge 
idea, Gates talked about the legitimacy of the Afghan 
government. Two days later, asked the same ques-
tion after a meeting of NATO defense ministers, Gates 
wriggled: “I was in a listening mode.” 

It’s not that he’s slippery, just self-disciplined, 
say those who know him.

“He’s been inside the Beltway his entire life and he 
knows how to play the cards and when to play them, 
and he will only telegraph to the decider,” says one re-
tired senior officer who served under Gates. “Rummy 
had his circle of good buddies who were easy to iden-
tify. Don’t know that about Gates.” 

The Defense chief is not given to snap decisions, 
recalls Rob McKee, who served with Gates on the 
corporate board of Parker Drilling Company before 
he was named Defense secretary. But he says Gates 
does act decisively after a genuine effort to get as 
many facts as possible. And, adds Mr. McKee, who 
served as an adviser to the Iraqi oil ministry between 
2003 and 2004, Gates – a registered Republican – 
takes pains never to show his politics. 

“Who he is, his track record, his style, his intel-
ligence, his bipartisanship, his experience and his 
proven low-key leadership style all would argue that 
he would be a much more credible broker than just 
about anyone,” McKee wrote in an e-mail. 

And sharing that conclusion with the president, 
he had have great sway, says Sen. Carl Levin (D) of 
Michigan, chairman of the Senate Armed Services 
Committee and an admirer of Gates: “He has the 
confidence of the president, he has the confidence of 
Congress, and he has an extraordinarily important 
position in this decision.” 

LITTLE ABOUT GATES ON THE OUTSIDE be-
trays the astute student and dealmaker on the inside. 
By all appearances, he’s as vanilla as they come: Stout 
and round-faced with precision-parted hair and a 
preference for white shirts, he has a nasal twang from 
his native Kansas. He goes in for jigsaw puzzles over 
sports, and has a strong taste for meat and potatoes 
sometimes even in the most exotic locales. 

His other ravenous appetite, say aides, is for in-
formation – and he sets aside time every day to read 
(right now, says Gates, he’s into Douglas Brinkley’s 
“The Wilderness Warrior: Theodore Roosevelt and 
the Crusade for America”). He has a weakness for 
low-end escapist movies – such as “Iron Man” and 
“Wolverine” – but also recently saw and liked the 
more realistic “The Hurt Locker,” about a US Army 
bomb squad in Iraq. 

Gates himself jokes about the unassuming figure 
he cuts – once saying he was more like Austin Pow-
ers than James Bond when he flopped as a young spy 
and was funneled instead to the less glamorous toils 
of an intelligence analyst. 

So inoffensive is his personality that even his po-
litical enemies seem to find no purchase for personal 
attack. 

But it wasn’t always that way. Earlier in his 
Washington career, Gates was thought to have 
played an active role in the Iran-contra affair, 
derailing his first confirmation as director of the 
Central Intelligence Agency. But an independent 
investigation cleared him, and President George 
H.W. Bush renominated him in 1991. 

Cracks in Gates’s bland facade often reveal the 
emotional complexity that makes him tick. He’s so 
intensely compassionate that he can easily become 
choked up or cry. He’s not without ego, say those 
who work with him, and they notice that when he’s 
loosened up – notably after his iron-clad rituals of 
predinner cocktail and postdinner “cigar walk” – 
he enjoys holding forth among groups of people, 
telling jokes or stories from his illustrious career, 
less interested in a conversational give-and-take 
than in his own thoughts. And his temper, while 
usually contained verbally, can come out in fierce 
glares. 

It’s not that Gates never makes mistakes. As 
a member of the national security team in the late 
1980s, he was in part responsible for the US with-
drawal from Afghanistan that, it could be argued, led 
to it becoming a haven for Al Qaeda. But he’ll admit 
to his mistakes, as in a speech last year when he ac-
knowledged the US failing – and his role in it. 

“The voice of Bob Gates is not the voice of God 
– and Bob Gates is the first to acknowledge that,” 
says one Hill staffer.

His career arc also is full of that complexity. 
The Defense secretary now overseeing two war 
theaters not only served in the Air Force during the 



Vietnam War but also protested that war in a 1970 
march against the Cambodia offensive. 

Gates has served under eight presidents and 
turned down President George W. Bush’s offers to 
run the Department of Homeland Security and lat-
er to be director of National Intelligence. He cited 
a reluctance to return to public life, but probably 
was awaiting a more important call. 

He soon got it. After a bruising midterm elec-
tion in 2006, Mr. Bush concluded that Defense 
Secretary Rumsfeld had to go, and Gates was 
wooed away from his post as president of Texas 
A&M University to replace Rumsfeld. 

He portrayed himself as a reluctant hero – 
wrenched from what he called the best job he’d ever 
had. He often referred to the stopwatch a deputy 
gave him that counted backward to the day when 
the Bush term would end and he’d be free to retire 
once again, to drive his SUV in the mountains and 
wooded groves of the Pacific Northwest, where he 
and his wife, Becky, own two homes and have two 
grown children living nearby. 

But herein lies a contradiction about Gates. As 
much as he says he loathes Beltway politics and so-
ciety, it’s what defines him. He often jokes that the 
first six months in Washington you wonder how 
you got there, the second six months you won-
der how everyone else got there, and the next six 
months you spend trying to get out of there. 

Funny when he tells it in the right crowd, it 
sometimes falls flat with military audiences. Ei-
ther way, it’s pure Gates shtick: making a show of 
despising Washington, while quietly working the 
city as few can. 

At the same time, he shows genuine feeling 
for the troops. He personally handwrites letters to 
each family of those killed overseas. Like the epi-
sode in the Kuwait “boneyard,” the secretary is fre-
quently moved when speaking about the sacrifices 
of troops – whom he sometimes refers to as the 
“kids.” 

Ms. Long, a former assistant secretary of De-
fense, says Gates’s leadership is unique in her ex-
perience: “He was not only a master of anticipating 
what the bureaucracy will do in a given situation, 
but on several occasions when, on a personal level, 
others were suffering, he expressed real sympathy 
and empathy.” 

There’s much similar gushing across the capi-
tal about his abilities. Rumsfeld had so poisoned 
the well that Congress fell all over itself praising 
the new Defense secretary for his candor, integ-

rity, and lack of combativeness. Though Gates may 
loathe Congress’s lack of civility. 

The Obama campaign liked what it saw and, af-
ter the election last year, the president-elect sum-
moned Gates to a secret meeting at a fire station 
near Ronald Reagan National Airport to “re-up” the 
secretary. Accepting, Gates became the first Defense 
secretary in US history to be asked to stay on by a 
new administration. 

Obama had promised during the campaign to 
draw down forces in Iraq and to fix Afghanistan. 

But if Bush turned to Gates as Iraq’s “Mr. Fix-it,” 
then Obama was turning to him to change the equa-
tion in Afghanistan. 

Put simply, there are two poles in Washington: 
the counterinsurgency experts, or COIN-istas, who 
believe Afghanistan’s deteriorating security can only 
be reversed by adding tens of thousands of troops 
– perhaps as many as 80,000; and those who be-
lieve US interests in Afghanistan are few, and the 
best way to keep it on a low simmer is to employ a 
counterterrorism-like model – using drones, bombs, 
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Career arc of 
a Pentagon chief 

• Born 1943, Wichita, Kansas
• BA in history ,1965, The College of 
William & Mary; Master’s in history, 
Indiana University, 1966; Doctorate in 
Russian and Soviet history, Georgetown 
University, 1974 
• Air Force,1967-68
• CIA Soviet analyst, 1968-74
• National Security Council staff under 
Presidents Nixon, Ford, Carter, 1974-79
• CIA deputy director, 1982
• Deputy national security adviser to 
President George H.W. Bush (1989–91)
• CIA director under President George 
H.W. Bush, 1991-93 
• Interim dean of the George Bush 
School of Government and Public Ser-
vice at Texas A&M University, 1999-
2001
• President of Texas A&M University, 
2002-06
• Secretary of Defense (2006–present) 
for Presidents George W. Bush 
and Barack Obama 
 
Source: 
OFFICE OF THE 
SECRETARY OF DEFENSE 



and special forces teams to keep Al Qaeda at bay. The 
debate became protracted, with military command-
ers like Gen. Stanley McChrystal politely urging the 
commander in chief to make a decision soon. 

GATES’S SIGNAL TO THE DECIDER – Obama – 
was expected to be decisive, say observers, his position 
informed by his own political instinct for timing, but 
also by his impeccably thorough listening process. 

Richard Haass, a former senior director on the Na-
tional Security Council, remembers Gates’s knack for 
running a meeting. In his book “War of Necessity, War 
of Choice: A Memoir of Two Iraq Wars,” Mr. Haass, 
now president of the Council on Foreign Relations, 
wrote about Gates’s leadership skills and noted that he 
would allow people to be heard – but not to filibuster. 

“Bob Gates ran a meeting as well as anyone I’ve 
ever worked with,” says Haass, reading directly from 
a page in his book. 

But Gates is fussy about preparation, demanding 
that his staff cancel a briefing if he hasn’t been pro-
vided the right reading materials beforehand, says one 
senior officer who worked closely with Gates. “It would 
make him crazy.” 

It’s not the highest compliment ever paid to an in-
dividual, but in the world of Washington bureaucracy, 
it’s high praise. And for Bob Gates, it fits. 

One of his chief roles is to demand accountability 
in a building peopled by career bureaucrats who know 
instinctively that they will outlast any civilian overseer 
– unless he beats them to the punch. 

Gates has famously removed more than a half-
dozen senior officers and civilian secretaries for under-
whelming performance or just plain arrogance. Just ask 
Fran Harvey, the former Army secretary whom Gates 
fired over a Washington Post exposé of the squalid 
conditions of soldiers recovering from war wounds at 
Walter Reed Army Medical Center. 

Harder for even some of Gates’s most die-hard 
fans was the summary firing of Gen. David McKiernan. 
Gates handpicked him to be the top commander in Af-
ghanistan. By all accounts a fabulous officer with skill, 
intellect, and integrity, McKiernan was an armor officer 
by trade, and Gates concluded that he lacked the knack 
for counterinsurgency and had to go. Few dispute that 
the mission needed a new kind of blood – but Penta-
gon brass watched in horror in their E-ring offices as 
Gates announced McKiernan’s firing on live TV. 

More often, Gates’s style of accountability is far 
more mundane. Last year, for example, he sent a 
memo to the Army secretary’s office and when he 
hadn’t heard anything back by the deadline he’d di-
rected, Gates sent the memo again. This time it had 
a message handwritten across the top that couldn’t 
have been plainer: “Pete,” Gates scrawled in black ink, 
“Why hasn’t this been answered yet?” A staffer who 
worked in the office recalled the startled reaction: “It 
was like a grenade went off inside the office.” 

Gates wanted answers and he didn’t expect to 
have to wait for them.

That instinct has won him friends and enemies 
on Capitol Hill after he pushed through a $534 bil-

lion reform budget this year that cut many sacred 
cows (the presidential helicopter with a kitchen) 
and forced the services to add other programs that 
weren’t seen as critical (dramatic expansion of the 
drone program). 

Gates has marketed his brand of reform with a 
message that resonates: Buy stuff to support the two 
wars in which the US is engaged – particularly for 
troops fighting in the field – and ease up on the mas-
sive spending the Pentagon has allowed for rainy-
day wars, like one with China. 

His ending the production of the $140-million-a-
copy F-22 Raptor stealth fighter was an oft-cited case 
in point. Arguing that the US didn’t need more than 
187 planes to fight a notional war when, with limited 
resources, the Pentagon should be spending money 
to fight the wars in Iraq and Afghanistan, Gates’s ver-
sion of common sense prevailed and he has – so far 
– successfully ended the program. 

Instead he has focused the Pentagon’s budget on 
things that many believe it more apparently needs – 
like those bomb-resistant trucks he wanted that day 
in Kuwait. 

At a recent Washington conference, former Re-
publican Congressman John McHugh, Obama’s pick 
as secretary of the Army, cracked a joke to introduce 
Gates: “When Bob Gates changes a light bulb at the 
Pentagon, it’s the building that rotates.” 

Inside, Gates may have felt the joke rather apt. 
At the podium, he accepted the characterization 
without apology.
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US Secretary of Defense Robert Gates



ow that Vero Beach has put a couple 
of mavericks onto the City Council, 
perhaps our elected officials will take 
a long-overdue look at two subjects 
near-and-dear (and we do mean 
dear) to the hearts of municipal em-

ployees:  pensions and paid-time-off.
While these two expense lines in the city budget 

have not gotten the attention of electric rates, they 
are a huge cost to taxpayers.

This year alone, the city had to come up with 
$4.45 million – one-fifth of the total budget for run-
ning the city – to bridge the gap left by lower invest-
ment returns from the portfolio that funds Vero’s 
employee-defined-benefit plan.  And this was not a 
uniquely bad year.  The city had to come up with $3.7 
million to supplement the employee pensions last 
year, and $3.1 million the year before.

Vero’s municipal retirees – who by the way make 
no contribution to the retirement system during their 
working years -- currently receive pensions based on 
a formula involving salary and years of service, and 
they get that sum regardless. 

This is unlike a defined-contribution plan, in 
which the employer contributes a fixed amount each 
year, and the ultimate pension is dependent on the 
economic conditions and the markets.

In the private sector, fewer than 20 percent of 
U.S. businesses still offer defined-benefit plans.  The 
reason:  the costs were killing employers.  But Vero 
City Councils have shown little interest in the past 
in replacing defined benefits with defined contribu-
tions, and goodness knows Vero city officials have no 
incentive to take the lead.

These defined-benefit plans provide a mighty nice 
retirement for city officials.  When City Clerk Tam-
my Vock retires, she will get a check each month for 
$4,604.53.  City Attorney Charles Vitunac will have to 
make due on a monthly retirement check of $4,288.12.

At a time when a horrific number of Vero Beach 
residents are unemployed, the retirement checks for  
Vock and Vitunac will be about double the average 
pay of Indian River County residents who are work-
ing.  The word that comes to mind is obscene.

But until the City Council steps up to the chal-
lenge and changes the way the city’s retirement plan 

works, the defined benefit system will continue, mu-
nicipal employees will gladly accept their checks, 
and taxpayers will be on the hook for ever increas-
ing millions of dollars.

Another subject the new, improved City Council 
might look at is the city’s paid-time-off policy for 
municipal employees.

To explain in shorthand, employees of Vero 
Beach can accumulate unused sick and vacation time 
from year to year, and then cash it all in for a lump 
sum bonus when they quit or retire.

They do not, as is generally the case in private 
business, lose whatever sick time and vacation time 
they have not used at the end of each year.  Instead, 
they get to “bank” it.

Does this amount to much money?
Well, Scripps recently reported that “in Vero 

Beach, the long-term liability for paid time off -- $6.7 
million – is more than its electric utility is expected 
to contribute to the city this year.”

What’s wrong with this picture?
While we are totally in favor of providing paid 

time off to city employees who are sick (who wants 
to have a sick city employee coughing on you in this 
season of swine flu), employees should be congrat-
ulated – but not rewarded – if they are fortunate 
enough to stay well.

Many employees, unfortunately, have come over 
the years to view sick time as in effect vacation time.  If 

you don’t spend this “vacation time,” you ultimately get 
cash for it.  So in the years ahead, taxpayers will need 
to pay millions of dollars to Vero Beach municipal em-
ployees for not being sick.

Should Vero Beach City Councils have addressed 
these problems years ago?  Obviously.  And there is 
no way Council members can lay the blame off on city 
management.  It is not reasonable to expect the foxes 
to propose new rules for tightening up security at the 
hen house.

But while the failures of the past will cost Vero 
Beach millions in the future, the damage will continue 
to compound until someone calls a halt!  The electric 
issue is important, but we’re hoping the new mavericks 
of the City Council up to multi-tasking?
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The United States has invested heavily in pro-
moting free elections around the world, with the ex-
pectation that they in turn will promote legitimate 
governments and democratic ideals. It hasn’t always 
worked out that way — not in Iraq, not in the Palestin-
ian territories and not, most recently, in Afghanistan. 
Dispelling some common myths about what elections 
can and cannot do in emerging democracies will help 
us face more realistically the difference between a 
ballot box and a magic bullet.
1. Elections usually produce legitimate 
governments.

After the 1991 fall of the Soviet Union, elections 
became an emblem of modernization: Dictators ev-
erywhere agreed to hold them. A few, such as Presi-
dent Kenneth Kaunda of Zambia, were ousted in hon-
est elections, having believed their own propaganda 
about their popularity. But many realized it was pos-
sible to adhere to form without substance. When my 
colleague Anke Hoeffler and I studied data on 786 
elections in 155 countries from 1974 to 2004, we 
found that fraud may have affected the results in 41 
percent of them. Incumbent politicians who cheat to 
get reelected stay in office 2.5 times longer than they 
would have playing it fair and square. These sham 
elections do not fool the citizens, who view the result-
ing governments as illegitimate and do not hold the 
“elected” officials accountable.
2. The democratic process promotes peace.

Unfortunately, the effect of democracy on the risk 
of political violence depends on a country’s income. 
Above $2,700 per capita, democracies are less prone 
to violence than are autocracies. But in countries 
where income is far below that threshold, democracy 
is associated with a greater risk of bloodshed.

In recent years, elections have served as a de fac-
to exit strategy for peacekeepers after a conflict has 
ended. The theory has evidently been that by estab-
lishing a legitimate and accountable government, a 
democratic election reduces the likelihood of continu-
ing turmoil. But my research found that, although the 
risk of violence falls in the year before an election, it 
rises in the year after. This makes sense, because in 
the run-up to balloting, efforts to gain power are di-
verted into politics; after a vote, the winner no longer 
feels pressure to govern inclusively and the loser re-
gards the outcome as fraudulent.
3. Fair elections can happen everywhere.

The apparent success of democratization in 
post-Soviet Eastern Europe helped persuade the in-
ternational community that elections would work 
anywhere if only the dictators were toppled. But evi-
dence of stolen elections among the new democra-
cies challenged that assumption. My research shows 

that election misconduct tends to be concentrated 
in countries that have low per capita incomes, small 
populations, rich natural resources and a lack of insti-
tutional checks and balances. Eastern Europe didn’t 
fit this picture because its population was already in 
the middle-income range, it was not resource-rich, 

and it had the advantage of prior democratic experi-
ence. Most countries in sub-Saharan Africa, however, 
have all the characteristics that undermine elections, 
giving them a mere 3 percent chance of an honest 
vote, according to my calculations. By this measure, 
electoral misconduct in Afghanistan was almost in-
evitable.
4. Elections compel new democratic gov-
ernments to overspend, worsening eco-
nomic policies and performance.

In investigating elections’ effect on economic 
policy in newly democratic countries, I found that 
populist pressure does cause policies to deterio-
rate somewhat in the year before an election, as in 
Ghana in 2008. But governments that face frequent 
elections have significantly better economic policies 
when they are averaged over the political cycle, and 
governments that become subject to elections im-
prove their policies.

Unfortunately, there is a caveat: Elections in 
which there is misconduct have, at best, no effect 
on economic policy because governments are off the 
hook of accountability. For example, President Rob-
ert Mugabe chose to wreck the Zimbabwean economy 
precisely when he was facing contested elections. His 
policies were not even populist; he simply relied on 
fraud and intimidation to establish policies that ben-
efited only a tiny political elite.
5. We can’t do anything about electoral 
misconduct.

If 41 percent of elections aren’t conducted fairly, 
disconnecting governments from true accountabil-
ity, there is a problem. But the international com-
munity can help solve it. Incumbents often steal 
elections through patronage financed by looting the 
public purse, as President Daniel arap Moi did in 
Kenya. So countries, such as the United States, that 
finance democratic elections should make their aid 
conditional upon the government’s being both trans-
parent and accountable to its citizens in its budget 
processes.

Supporting governments can provide high-
powered incentives for incumbents to keep elections 
honest. What incumbents fear most is not losing an 
election but being overthrown by their own mili-
tary. When the international community can protect 
a government from such a threat, it should do so, 
conditional upon the election being properly con-
ducted. For example, last year’s ousting of the prop-
erly elected president of Madagascar in a coup could 
have been averted by prompt international military 
action. Ultimately, transparent budgets and security 
guarantees might be enough to nudge these elections 
closer to our democratic ideal.



John  Found  Paradise.    Now  We’ll  F ind  Yours .

Island House – Furnished 1BR/1BA

590± SF, Oceanside, Updated 

Steps To New Beach Club

400 Beach Road #151 : $250,000

Gorgeous 2BR/2BA Oceanfront Condominium

1520± SF, Sweeping Ocean Views

600 Beach Road, #331 : $775,000

Beautiful 2BR/2BA Townhouse

1500± SF, Pool Views, Private Tennis Courts

777 Sea Oak Drive, #717 : $450,000

Beautiful 2BR/2BA Golf Cottage

1800± SF, Endless Golf Course Views

401 Silver Moss Drive : $695,000

NEW LISTING

Charming 3BR/3BA Beachside Villa

Private, 2700± SF, Pool, 2-Car Garage

730 Beach Road : $1,500,000

Generous 3BR/3BA Gibson Original

Exquisite Courtyard Setting, Pool, Golf Views

Within Short Walk to All Club Activities

251 John’s Island Drive : $1,725,000

Exquisitely Remodeled 3BR Home

3915± SF, Expansive Lake Views

751 Shady Lake Lane : $2,300,000

NEW LISTING

Beautiful 4BR/4BA Home, 4192± SF

Expansive Golf & Water Views, Cabana

306 Island Creek Drive : $1,995,000

Upgraded 5BR Home on Cul-de-Sac

Gorgeous SE Views of Multiple Fairways

180 Orchid Way : $2,950,000

Stunning, Renovated 3BR West Indies Retreat 

4390± SF, Designer Interiors, Outdoor Fireplace

601 Sea Oak Drive : $2,800,000

Exquisite 3BR/3.5BA + Library, 

Large 3400± SF, Fireplace, Ocean Views 

1150 Beach Road #3L : $2,475,000

Gorgeous 5BR Beach Retreat on 1.36± Acres

Ocean Views Abound, Generous 7568± SF

646 Ocean Road : $7,500,000

Spacious Newly Built 4BR Retreat

Overlooking Multiple Fairway Views

370 Indian Harbor Road : $3,650,000

REDUCED

Sophisticated 5BR Home on Private Cove

Separate Guest Cabana & Water Views

140 North Shore Point : $3,400,000

Private .94± Acre Lot on Cul-de-Sac

125+ Feet of Direct Ocean Frontage

13 Sea Court : $3,775,000

Meticulous 5BR Home on Cul-de-sac

Private VIP Suite, Pool & Golf Views

311 Llwyd’s Lane : $2,995,000
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Open 7 days a week  :  One John’s Is land Drive  :  Indian River Shores, Flor ida 32963

Homes and Estates
260 Sabal Palm Lane . . . . . . . . . . . . . . . . . . . . . . . . .$1,395,000
310 Sabal Palm Lane. . . . . . . . . . . . . . . . . . . . . . . . . . $1,725,000
70 Paget Court . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,750,000
321 Sabal Palm Lane . . . . . . . . . . . . . . . . . . . . . . . . . $1,795,000
701 Shady Lake Lane . . . . . . . . . . . . . . . . . . . . . . . . .$1,850,000
460 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . .$2,100,000
221 Clarkson Lane . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,200,000
290 John’s Island Drive . . . . . . . . . . . . . . . . . . . . . . . $2,300,000
20 Dove Shell Lane . . . . . . . . . . . . . . . . . . . . . . . . . . $2,300,000
561 Sea Oak Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,450,000
90 Dove Plum Road . . . . . . . . . . . . . . . . . . . . . . . . . . $2,600,000
389 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . .$2,700,000
71 Cowry Lane . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$2,700,000
120 Sago Palm Road . . . . . . . . . . . . . . . . . . . . . . . . . .$2,750,000
400 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $2,850,000
220 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $2,950,000
580 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $2,950,000
351 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $3,375,000
150 Clarkson Lane . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,650,000
241 Sea Oak Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,690,000

35 Waxmyrtle Way . . . . . . . . . . . . . . . . . . . . . . . . . . . .$3,750,000 
360 Palmetto Point. . . . . . . . . . . . . . . . . . . . . . . . . . . $3,850,000
310 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . $3,995,000
228 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . $4,050,000
380 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . .$4,100,000
640 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $4,450,000
330 Palmetto Point. . . . . . . . . . . . . . . . . . . . . . . . . . . $4,650,000
391 Sabal Palm Lane. . . . . . . . . . . . . . . . .  (NEW) $4,750,000 
664 Ocean Road . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$5,750,000
71 Dove Plum Road . . . . . . . . . . . . . . . . . . . . . . . . . . $6,895,000
255 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . $6,950,000
801 Shady Lake Lane . . . . . . . . . . . . . . . . . . . . . . . . $7,500,000
141 Gem Island Drive . . . . . . . . . . . . . . . . . . . . . . . . . $8,900,000
Homesites
280 Sea Oak Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,450,000
225 Coconut Palm Road. . . . . . . . . . . . . . . . . . . . . . $1,750,000
270 John’s Island Drive . . . . . . . . . . . . . . . . . . . . . . . $2,300,000   
80 Stingaree Point . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,300,000
100 Stingaree Point . . . . . . . . . . . . . . . . . . . . . . . . . . $2,600,000  
60 Gem Island Drive . . . . . . . . . . . . . . . . . . . . . . . . . . $4,150,000
1 Sea Court . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,350,000

662 Ocean Road . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,900,000
810 Manatee Inlet . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5,300,000
Townhouses, Cottages and Island House
431 Silver Moss Drive, #105 . . . . . . . . . . . . . . . . . . . . . .$350,000
777 Sea Oak Drive #720, 2BR/2BA . . . . . . . . . . . . .$400,000
777 Sea Oak Drive #714, 2BR/2BA. . . . . . . . . . . . . .$450,000
431 Silver Moss Drive, #104 . . . . . . . . . . . . . . . . . . . . . .$485,000
777 Sea Oak Drive #710, 3BR/3BA. . . . . . . . . . . . . . $525,000
231 Silver Moss Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $579,000
111 John’s Island Drive, #17. . . . . . . . . . . . . . . . . . . . . . . $675,000
223 Silver Moss Drive. . . . . . . . . . . . . . . . . . . . . . . . . . . . .$685,000
777 Sea Oak Drive #702, 3BR/3BA. . . . . . . . . . . . . .$685,000
777 Sea Oak Drive #725, 3BR/3BA . . . . . . . . . . . . .$685,000
777 Sea Oak Drive #707, 3BR/3BA. . . . . . . . . . . . . .$695,000
777 Sea Oak Drive #701, 3BR/3BA. . . . . . . . . . . . . .$710,000 
173 Silver Moss Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$850,000
233 Silver Moss Drive. . . . . . . . . . . . . . . . . . . . . . . . . . . . .$850,000
111 John’s Island Drive, #19. . . . . . . . (REDUCED) $1,775,000
Island House (590-660± SF efficiencies)
    #120 . . . . . . . . . . . . . . . . . . . . . . . . . .  (REDUCED) $199,500
    #230 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $275,000

    #121 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$277,500 
    #147 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$295,134
    #210 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$287,500
    #144 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $346,795
    #224 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $395,000
    #237 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $395,000
    #235 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $445,000
    #243 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $450,000
Condominiums
950 Beach Road #192, 2BR/2BA . . . . . . . . . . . . . . . . $710,000
450 Beach Road #220, 2BR/2BA . . . . . . . . . . . . . . . $725,000
700 Beach Road #355, 2BR/2BA. . . . . . . . . . . . . . . . $725,000
750 Beach Road #304, 2BR/2BA. . . . . . . . . . . . . . . . $749,000
100 Ocean Road #104, 2BR/2BA. . . . . . . . . . . . . . . . $750,000
550 Beach Road #221, 2BR/2BA. . . . . . . . . . . . . . . . $775,000
450 Beach Road #322, 2BR/2BA. . . . . . . . . . . . . . . . $795,000
500 Beach Road #210, 2BR/2BA. . . . . . . . . . . . . . . . $795,000
100 Ocean Road #111, 2BR/2BA. . . . . . . . . . . . . . . . .$825,000
850 Beach Road #178, 2BR/2BA . . . . . . . . . . . . . . . .$935,000
700 Beach Road #158, 3BR/2BA . . . . . . . . . . . . . . . . $975,000 
1000 Beach Road #297, 2BR/2BA . . . . . . . . . . . . . .$995,000 

950 Beach Road #193, 3BR/2BA. . . . . . . . . . . . . . $1,000,000
850 Beach Road #277, 2BR/2BA. . . . . . . . . . . . . . $1,200,000
900 Beach Road #285, 2BR/2BA . . . . . . . . . . . . . $1,260,000
100 Ocean Road #112, 3BR/2BA . . . . . . . . . . . . . . $1,275,000
500 Beach Road #203, 3BR/2BA . . . . . . . . . . . . . $1,275,000
900 Beach Road #382, 2BR/2BA. . . . . . . . . . . . . . $1,290,000
1000 Beach Road #396, 2BR/2BA . . . . . . . . . . . . $1,290,000
500 Beach Road #104, 3BR/2BA. . . . . . . . . . . . . . $1,300,000
800 Beach Road #172, 3BR/3BA . . . . . . . . . . . . . . $1,350,000
300 Ocean Road #1E, 3BR/3BA . . . . . . . . . . . . . . . $1,400,000

700 Beach Road #148, 3BR/2BA . . . . . . . . . . . . . . $1,400,000
700 Beach Road #149, 3BR/2BA . . . . . . . . . . . . . . $1,400,000
1000 Beach Road #298, 2BR/2BA . . . . . . . . . . . . $1,450,000
500 Beach Road #211, 3BR/2BA . . . . . . . . . . . . . . $1,550,000 
500 Beach Road #311, 3BR/3BA . . . . . . . . . . . . . . $1,600,000
1000 Beach Road #294, 3BR/3BA . . . . . . . . . . . . $1,600,000
250 Ocean Road #3C, 3BR/3BA. . . . . . . . . . . . . . . $1,600,000
900 Beach Road #281, 3BR/3.5BA. . . . . . . . . . . . $2,295,000
1050 Beach Road #3H, 3BR/4BA . . . . . . . . . . . . . $2,400,000
400 Ocean Road #184, 3BR/4.5BA . . . . . . . . . . . . $2,950,000

8 Sea Court 
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100 Ocean Road #212
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450 Beach Road #120, #223 & #324

351 Sea Oak Drive

700 Beach Road #250

311 Indian Harbor Road 

110 Coconut Palm Road

241 Sundial Court

750 Beach Road #303

381 Sabal Palm Lane

531 Sea Oak Drive

210 Live Oak Way
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511 Sea Oak Drive
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130 Sago Palm Road 

500 Beach Road #109
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381 Sea Oak Drive
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281 Sea Oak Drive

191 Terrapin Point

Sold Or Under Contract Since January 2009
950 Beach Road #391

321 Island Creek Drive

400 Ocean Road #183



John  Found  Paradise.    Now  We’ll  F ind  Yours .

Island House – Furnished 1BR/1BA

590± SF, Oceanside, Updated 

Steps To New Beach Club

400 Beach Road #151 : $250,000

Gorgeous 2BR/2BA Oceanfront Condominium

1520± SF, Sweeping Ocean Views

600 Beach Road, #331 : $775,000

Beautiful 2BR/2BA Townhouse

1500± SF, Pool Views, Private Tennis Courts

777 Sea Oak Drive, #717 : $450,000

Beautiful 2BR/2BA Golf Cottage

1800± SF, Endless Golf Course Views

401 Silver Moss Drive : $695,000

NEW LISTING

Charming 3BR/3BA Beachside Villa

Private, 2700± SF, Pool, 2-Car Garage

730 Beach Road : $1,500,000

Generous 3BR/3BA Gibson Original

Exquisite Courtyard Setting, Pool, Golf Views

Within Short Walk to All Club Activities

251 John’s Island Drive : $1,725,000

Exquisitely Remodeled 3BR Home

3915± SF, Expansive Lake Views

751 Shady Lake Lane : $2,300,000

NEW LISTING

Beautiful 4BR/4BA Home, 4192± SF

Expansive Golf & Water Views, Cabana

306 Island Creek Drive : $1,995,000

Upgraded 5BR Home on Cul-de-Sac

Gorgeous SE Views of Multiple Fairways

180 Orchid Way : $2,950,000

Stunning, Renovated 3BR West Indies Retreat 

4390± SF, Designer Interiors, Outdoor Fireplace

601 Sea Oak Drive : $2,800,000

Exquisite 3BR/3.5BA + Library, 

Large 3400± SF, Fireplace, Ocean Views 

1150 Beach Road #3L : $2,475,000

Gorgeous 5BR Beach Retreat on 1.36± Acres

Ocean Views Abound, Generous 7568± SF

646 Ocean Road : $7,500,000

Spacious Newly Built 4BR Retreat

Overlooking Multiple Fairway Views

370 Indian Harbor Road : $3,650,000

REDUCED

Sophisticated 5BR Home on Private Cove

Separate Guest Cabana & Water Views

140 North Shore Point : $3,400,000

Private .94± Acre Lot on Cul-de-Sac

125+ Feet of Direct Ocean Frontage

13 Sea Court : $3,775,000

Meticulous 5BR Home on Cul-de-sac

Private VIP Suite, Pool & Golf Views

311 Llwyd’s Lane : $2,995,000

$71.5 m
illi

on 

SOLD O
R U

NDER C
ONTRACT

Since Ja
nuary 

2009

   

Exclusively John’s Island

7 7 2 . 2 3 1 . 0 9 0 0   :   8 0 0 . 3 2 7 . 3 1 5 3   :   w w w . J o h n s I s l a n d R e a l E s t a t e . c o m
Rober t M. Gibb: Broker : Jack Mitchell : Judy Bramson : Jeannette W. Mahaney :  Ba Stone : Terry Crowley : David Ashcrof t

Open 7 days a week  :  One John’s Is land Drive  :  Indian River Shores, Flor ida 32963

Homes and Estates
260 Sabal Palm Lane . . . . . . . . . . . . . . . . . . . . . . . . .$1,395,000
310 Sabal Palm Lane. . . . . . . . . . . . . . . . . . . . . . . . . . $1,725,000
70 Paget Court . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,750,000
321 Sabal Palm Lane . . . . . . . . . . . . . . . . . . . . . . . . . $1,795,000
701 Shady Lake Lane . . . . . . . . . . . . . . . . . . . . . . . . .$1,850,000
460 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . .$2,100,000
221 Clarkson Lane . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,200,000
290 John’s Island Drive . . . . . . . . . . . . . . . . . . . . . . . $2,300,000
20 Dove Shell Lane . . . . . . . . . . . . . . . . . . . . . . . . . . $2,300,000
561 Sea Oak Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,450,000
90 Dove Plum Road . . . . . . . . . . . . . . . . . . . . . . . . . . $2,600,000
389 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . .$2,700,000
71 Cowry Lane . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$2,700,000
120 Sago Palm Road . . . . . . . . . . . . . . . . . . . . . . . . . .$2,750,000
400 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $2,850,000
220 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $2,950,000
580 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $2,950,000
351 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $3,375,000
150 Clarkson Lane . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,650,000
241 Sea Oak Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,690,000

35 Waxmyrtle Way . . . . . . . . . . . . . . . . . . . . . . . . . . . .$3,750,000 
360 Palmetto Point. . . . . . . . . . . . . . . . . . . . . . . . . . . $3,850,000
310 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . $3,995,000
228 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . $4,050,000
380 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . .$4,100,000
640 Indian Harbor Road . . . . . . . . . . . . . . . . . . . . . . $4,450,000
330 Palmetto Point. . . . . . . . . . . . . . . . . . . . . . . . . . . $4,650,000
391 Sabal Palm Lane. . . . . . . . . . . . . . . . .  (NEW) $4,750,000 
664 Ocean Road . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$5,750,000
71 Dove Plum Road . . . . . . . . . . . . . . . . . . . . . . . . . . $6,895,000
255 Island Creek Drive . . . . . . . . . . . . . . . . . . . . . . . $6,950,000
801 Shady Lake Lane . . . . . . . . . . . . . . . . . . . . . . . . $7,500,000
141 Gem Island Drive . . . . . . . . . . . . . . . . . . . . . . . . . $8,900,000
Homesites
280 Sea Oak Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,450,000
225 Coconut Palm Road. . . . . . . . . . . . . . . . . . . . . . $1,750,000
270 John’s Island Drive . . . . . . . . . . . . . . . . . . . . . . . $2,300,000   
80 Stingaree Point . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,300,000
100 Stingaree Point . . . . . . . . . . . . . . . . . . . . . . . . . . $2,600,000  
60 Gem Island Drive . . . . . . . . . . . . . . . . . . . . . . . . . . $4,150,000
1 Sea Court . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,350,000

662 Ocean Road . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,900,000
810 Manatee Inlet . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5,300,000
Townhouses, Cottages and Island House
431 Silver Moss Drive, #105 . . . . . . . . . . . . . . . . . . . . . .$350,000
777 Sea Oak Drive #720, 2BR/2BA . . . . . . . . . . . . .$400,000
777 Sea Oak Drive #714, 2BR/2BA. . . . . . . . . . . . . .$450,000
431 Silver Moss Drive, #104 . . . . . . . . . . . . . . . . . . . . . .$485,000
777 Sea Oak Drive #710, 3BR/3BA. . . . . . . . . . . . . . $525,000
231 Silver Moss Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $579,000
111 John’s Island Drive, #17. . . . . . . . . . . . . . . . . . . . . . . $675,000
223 Silver Moss Drive. . . . . . . . . . . . . . . . . . . . . . . . . . . . .$685,000
777 Sea Oak Drive #702, 3BR/3BA. . . . . . . . . . . . . .$685,000
777 Sea Oak Drive #725, 3BR/3BA . . . . . . . . . . . . .$685,000
777 Sea Oak Drive #707, 3BR/3BA. . . . . . . . . . . . . .$695,000
777 Sea Oak Drive #701, 3BR/3BA. . . . . . . . . . . . . .$710,000 
173 Silver Moss Drive . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$850,000
233 Silver Moss Drive. . . . . . . . . . . . . . . . . . . . . . . . . . . . .$850,000
111 John’s Island Drive, #19. . . . . . . . (REDUCED) $1,775,000
Island House (590-660± SF efficiencies)
    #120 . . . . . . . . . . . . . . . . . . . . . . . . . .  (REDUCED) $199,500
    #230 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $275,000

    #121 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$277,500 
    #147 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$295,134
    #210 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$287,500
    #144 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $346,795
    #224 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $395,000
    #237 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $395,000
    #235 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $445,000
    #243 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $450,000
Condominiums
950 Beach Road #192, 2BR/2BA . . . . . . . . . . . . . . . . $710,000
450 Beach Road #220, 2BR/2BA . . . . . . . . . . . . . . . $725,000
700 Beach Road #355, 2BR/2BA. . . . . . . . . . . . . . . . $725,000
750 Beach Road #304, 2BR/2BA. . . . . . . . . . . . . . . . $749,000
100 Ocean Road #104, 2BR/2BA. . . . . . . . . . . . . . . . $750,000
550 Beach Road #221, 2BR/2BA. . . . . . . . . . . . . . . . $775,000
450 Beach Road #322, 2BR/2BA. . . . . . . . . . . . . . . . $795,000
500 Beach Road #210, 2BR/2BA. . . . . . . . . . . . . . . . $795,000
100 Ocean Road #111, 2BR/2BA. . . . . . . . . . . . . . . . .$825,000
850 Beach Road #178, 2BR/2BA . . . . . . . . . . . . . . . .$935,000
700 Beach Road #158, 3BR/2BA . . . . . . . . . . . . . . . . $975,000 
1000 Beach Road #297, 2BR/2BA . . . . . . . . . . . . . .$995,000 

950 Beach Road #193, 3BR/2BA. . . . . . . . . . . . . . $1,000,000
850 Beach Road #277, 2BR/2BA. . . . . . . . . . . . . . $1,200,000
900 Beach Road #285, 2BR/2BA . . . . . . . . . . . . . $1,260,000
100 Ocean Road #112, 3BR/2BA . . . . . . . . . . . . . . $1,275,000
500 Beach Road #203, 3BR/2BA . . . . . . . . . . . . . $1,275,000
900 Beach Road #382, 2BR/2BA. . . . . . . . . . . . . . $1,290,000
1000 Beach Road #396, 2BR/2BA . . . . . . . . . . . . $1,290,000
500 Beach Road #104, 3BR/2BA. . . . . . . . . . . . . . $1,300,000
800 Beach Road #172, 3BR/3BA . . . . . . . . . . . . . . $1,350,000
300 Ocean Road #1E, 3BR/3BA . . . . . . . . . . . . . . . $1,400,000

700 Beach Road #148, 3BR/2BA . . . . . . . . . . . . . . $1,400,000
700 Beach Road #149, 3BR/2BA . . . . . . . . . . . . . . $1,400,000
1000 Beach Road #298, 2BR/2BA . . . . . . . . . . . . $1,450,000
500 Beach Road #211, 3BR/2BA . . . . . . . . . . . . . . $1,550,000 
500 Beach Road #311, 3BR/3BA . . . . . . . . . . . . . . $1,600,000
1000 Beach Road #294, 3BR/3BA . . . . . . . . . . . . $1,600,000
250 Ocean Road #3C, 3BR/3BA. . . . . . . . . . . . . . . $1,600,000
900 Beach Road #281, 3BR/3.5BA. . . . . . . . . . . . $2,295,000
1050 Beach Road #3H, 3BR/4BA . . . . . . . . . . . . . $2,400,000
400 Ocean Road #184, 3BR/4.5BA . . . . . . . . . . . . $2,950,000
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now falls largely on his shoulders. Campbell’s 
meeting with Suu Kyi provided a useful corrective, 
for one country at least, to this tendency. 

George W. Bush proved that it is possible to 
overdo support for dissident movements and the 
vilification of their tormentors, just as his father 
demonstrated that it can be underdone (see Bush 
41’s effort to keep the Soviet Union and Yugosla-
via from disintegrating). 

The Bush 43 administration, in fact, bears 
some of the responsibility for the eclipse of the 
dissident in the public mind. The focus of many 

journalists and political activists has recently been 
on U.S. human rights abuses rather than those of 
much more brutal foreign regimes. 

So Obama’s decision to reach out and encour-
age hostile regimes to relax their grip internally 
made initial tactical sense, especially in Iran. The 
administration deserves some credit for the cur-
rent political fluidity there. Removing the Unit-
ed States as a heavy-handed, threatening enemy 
helped expose President Mahmoud Ahmadine-
jad’s manifest failures of governance and helped 
meaningful dissent to surface and spread. 

But the extended-hand tactic may have run its 
course there. Ayatollah Ali Khamenei, the coun-
try’s highest authority, used inflammatory lan-
guage to denounce Obama and the U.S.-originated 
proposal on uranium reprocessing given to Iran 
on Oct. 1 in Geneva. 

Even though U.S. officials claimed at the time 
that Iran had “accepted” the proposal -- which ef-
fectively drops the long-standing U.S. demand for 
Iran to suspend its enrichment of uranium as a 
condition for negotiations -- Khamenei said that 
its terms were unacceptable. 

Meanwhile, protesters were voicing concern 
that Obama’s single-minded pursuit of a nuclear 
deal is conveying legitimacy to Khamenei and Ah-
madinejad -- at the dissidents’ expense. 

They did not seem to have been impressed by 
the general words of support contained in a mes-
sage issued by Obama to mark not this political 
uprising but the 30th anniversary of the seizure of 
the U.S. Embassy in Tehran, an event celebrated 
in Iran but not here. 

Syria also served notice that its priorities have 
not been influenced by Team Obama’s repeated 
blandishments for better relations. 

Israel intercepted a major clandestine Iranian 
arms shipment destined for Syria and the Hezbol-
lah guerrillas it supports in Lebanon. And As-Safir, 
a Syrian-controlled newspaper in Beirut, launched 
a vitriolic, sexist attack on Michele Sison, the able 
U.S. ambassador to Lebanon, that concluded by 
calling on its readers to “silence this chatterbox” 
-- an ominous statement in a country where U.S. 
and European diplomats have been murdered. 

Friendly, principled engagement is a useful 
tool -- up to a point. It is probably worth explor-
ing in Burma with new steps. But there also has 
to be a workable Plan B -- something Obama will 
now have to demonstrate that he has developed 
for Iran and Syria. 

arack Obama’s extended hand was 
whacked across the knuckles by the 
leaders of Iran, Syria and assorted 
other thuggeries last week. But the 
Obama administration did manage a 
good demonstration in Burma of how 

its brand of engagement can and should work. 
Kurt Campbell, the State Department’s top 

Asia official, traveled to the isolated military dic-
tatorship to talk with its corrupt junta. But Camp-
bell also insisted on having a highly visible meet-
ing with the leader of the country’s democracy 
movement, Aung San Suu Kyi, and then publicly 
called on her persecutors to grant her party more 
freedoms. 

This is the balance that has been missing in 
Obama’s outreach to other authoritarian states. 
Demonstrators on the streets of Tehran under-
lined the president’s missing link Wednesday by 
chanting: “Obama, Obama -- either you’re with 
them or you’re with us,” as Iranian police beat 
them, according to news accounts. Obama and his 
advisers need to take the dissidents’ message to 
heart. 

The dissident -- a hero and catalyst for enor-
mous change in the Soviet empire, China, the 
Philippines and elsewhere only two decades ago -- 
has become a largely neglected and absent figure 
in this administration’s diplomacy. Media cover-
age of political protest globally also seems to have 
waned since the end of the Cold War. 

True, Obama and Secretary of State Hillary 
Clinton have made symbolic gestures toward the 
politically oppressed on their travels and in pro 
forma statements. But, as the president’s coming 
visit to China will again show, dissident political 
movements have not been incorporated into his 
strategy for changing the world. 

The president believes so strongly in his pow-
ers of persuasion that the transformative work 
once done by Lech Walesa, Alexander Solzhenit-
syn, Corazon Aquino, Wei Jingsheng and others 
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Listen to the 
dissidents
BY JIM HOAGLAND, WASHINGTON POST

Myanmar opposition leader Aung 
San Suu Kyi (R) meets with US 
Assistant Secretary of State for 
East Asian and Pacific Affairs 
Kurt Campbell (L)
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he Iranians have a word they use to de-
scribe a political impasse. They speak of 
it as a bombast, which means a dead-end 
street, or a knot that can’t be untied. 

That’s a good description of the 
deadlocked debate in Tehran over the 

nuclear issue. 
It has been more than a month since what was 

touted as a breakthrough meeting with the Iranians 
in Geneva over their nuclear program. But the Irani-
ans now seem to be backpedaling -- disavowing the 
tentative agreement that their own negotiators had 
signaled they supported. 

“The feeling now is that the Iranians are unable 
to decide,” says a senior European diplomat involved 
in the talks. Abbas Milani, a Stanford professor who 
closely follows events in Iran, agrees: “They clearly 
want to back out of the deal.” 

It’s a measure of the political turmoil in Tehran 
that the chief proponent of engagement with the Unit-
ed States over the past month has been the hard-line 
president, Mahmoud Ahmadinejad. He has been at-
tacked for his supposed willingness to make conces-
sions to the West, including by some of the “green 
movement” reformers who defied him in the June 
presidential election. 

The diplomatic stalemate is a setback for the 
Obama administration, which had made engagement 
with Iran one of its signature issues. 

As the administration is discovering, getting to 
“yes” with Tehran for now seems all but impossible. 
This reversal follows the breakdown in Israeli-Pales-
tinian negotiations, the other issue on which Presi-

dent Obama had attempted a bold new start, only to 
be enveloped by the bitter legacy of the past. 

What comes next with Iran, if the negotiating 
impasse continues, is a new pressure campaign. First 
will be a debate over further U.N. sanctions. The cru-
cial voices here will be Russia and China, which could 
veto any new punitive Security Council resolution. 
Both have publicly expressed their wariness about 
more sanctions. 

Scrolling back to the Oct. 1 meeting in Geneva, it’s 
clear that the Iranians were hedging their bets. Initial 
reports had it that Iran had agreed to allow inspection 
of a previously secret nuclear facility at Qom, agreed 
to ship most of its stock of low-enriched uranium to 
Russia for further processing and agreed to continue 
broader talks about the nuclear program and other is-
sues. 

Of those three, only the first -- the inspection of 
Qom -- had taken place by Oct. 31, as expected. And it 
turns out that what the Iranians actually promised at 
Geneva was that they would not contradict the West’s 
announcement of the breakthrough, which isn’t the 
same thing as publicly endorsing it. 

The prospect of a deal with the Great Satan pro-
duced a political frisson in Tehran. For the first sever-
al days after the Geneva meeting, the press was silent, 
seemingly waiting for a cue. 

Then the attacks began, and they intensified af-
ter an Oct. 21 meeting in Vienna that was supposed to 
hammer out details for the transfer of Iran’s uranium 
to Russia. Critics chided Ahmadinejad for giving away 
the nuclear store. 

The most important criticism came from Ali Lari-

jani, the speaker of parliament and formerly Iran’s top 
nuclear negotiator. “The Westerners are insisting on 
some kind of deception,” he said. Larijani wouldn’t 
have launched this assault unless he was confident of 
the backing of Ayatollah Ali Khamenei, the country’s 
supreme leader. 

And sure enough, Khamenei joined in the attacks 
last week, warning that negotiating with America 
would be “naive and perverted.” The leader was im-
plicitly criticizing Ahmadinejad, who had character-
ized the Geneva deal as an Iranian victory. 

Perhaps this is all an elaborate negotiating ploy, 
intended to enhance Tehran’s bargaining position. But 
reading the Iranian press, you get the sense that for 
Iran’s ruling elite, engagement with America remains 
a bridge too far. “America is still the Great Satan. Ne-
gotiations are meaningless,” thundered the hard-line 
weekly Ya-Lesarat. 

Rather than speak up for dialogue with the United 
States, many of the reformists gathered around former 
prime minister Mir Hossein Mousavi decided instead 
to score political points against Ahmadinejad. 

The past month has been a reminder that the 
very existence and legitimacy of Khamenei’s regime 
are interwoven with a defiant anti-Americanism. This 
legacy infects even the reformers who protest against 
Khamenei. 

The challenge for President Obama, notes Karim 
Sadjadpour of the Carnegie Endowment for Interna-
tional Peace, is how to reach an accommodation with 
an Iran that needs America as an adversary. And how 
can Obama do that without betraying the opposition 
that promises Iran’s best hope for change? 

T
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Iranian President Mahmoud Ahmadinejad 
speaks next to the picture of Iran 

Supreme leader Ali Khamenei, at the 
shrine of the late leader of the Islamic 

revolution, Ayatollah Ruhollah Khomeini, 
in southern Tehran

BY DAVID IGNATIUS, WASHINGTON POST, 
PHOTO: EPA

Iran’s 
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hen Nouriel Roubini talks, the 
world listens. Roubini is, of 
course, the once-obscure New 
York University economist whose 
dire warnings about a financial 
crisis proved depressingly pro-

phetic. Last week, Roubini was shouting. 
Writing in the Financial Times, Roubini warned 

that the Federal Reserve and other government cen-
tral banks are fueling a massive new asset “bubble” 
that -- while not in imminent danger of bursting -- 
will someday do so with calamitous consequences. 

Here is Roubini’s argument: The Fed is holding 
short-term interest rates near zero. Investors and 
speculators borrow dollars cheaply and use them to 

buy various assets -- stocks, bonds, gold, oil, miner-
als, foreign currencies. Prices rise. Huge profits can 
be made. 

But this can’t last, Roubini warns. The Fed will 
eventually raise interest rates. Or outside events (a 
confrontation with Iran, fear of a double-dip reces-
sion) will change market psychology. Then investors 
will rush to lock in profits, and the sell-off will trig-
ger a crash. Stock, bond and commodity prices will 
plunge. Losses will mount, confidence will fall and 
the real economy will suffer. 

“The Fed and other policymakers seem unaware 
of the monster bubble they are creating,” writes Rou-
bini. “The longer they remain blind, the harder the 
markets will fall.” Haven’t we seen this movie be-
fore? Well, maybe. 

Like home values a few years ago, asset prices 
have risen spectacularly. Since its March 9 low, 
the Standard & Poor’s 500-stock index has gained 
more than 50 percent. An index of stocks for 22 
“emerging-market” countries (including Brazil, 

China and India) has doubled from its recent low. 
Oil, now around $80 a barrel, has increased 150 

percent from its recent low of $31. Gold is near an 
all-time high, around $1,090 an ounce. Meanwhile, 
the dollar has dropped against many currencies. 
Half of Roubini’s story resonates. 

But the other half is less convincing: that pric-
es, driven by cheap loans, have reached specula-
tive levels. Remember that the economy seemed in 
a free-fall early this year. Terrified consumers and 
cautious companies hoarded cash, cut spending and 
dumped stocks. 

Since then, the mood and economic indicators 
have improved. Higher stock and commodity prices 
have mostly recovered the big losses of those panicky 

months. Today’s prices are usually below previous 
peaks. Oil’s peak was nearly $150 a barrel. 

Similarly, the S&P 500, now around 1065, is a 
third lower than its peak on Oct. 9, 2007 (1565.15), 
and roughly where it was on Election Day 2008 
(1005.75). By historical price-to-earnings ratios -- 
the ratio of stock prices to per-share profits -- these 
levels can be justified, if the economic recovery con-
tinues. With massive layoffs, business costs have 
been cut sharply. 

“The hope is that when consumers and companies 
start spending, the added sales will drop quickly to the 
bottom line [profits],” says S&P’s Howard Silverblatt. 

Nor is it clear that cheap dollar loans are pro-
moting speculation. “In the United States and Eu-
rope, banks are reducing lending,” says economist 
Hung Tran of the Institute of International Finance, 
a research organization of financial institutions. 
“You see hedge funds taking on less leverage [bor-
rowed money] than in 2007.” 

What actually happened, he says, is that as in-

vestors became less fearful, they moved funds from 
cash into other markets, pushing up prices. He cites 
outflows this year from money market mutual funds 
exceeding $300 billion. 

Indeed, that’s what the Fed wants, argues econ-
omist Drew Matus of Bank of America. Low interest 
rates on money market funds and checking accounts 
are “trying to force you to do something with” the 
money -- either spend it or invest it. Depression 
prevention means supporting consumption and as-
set markets. 

So, Roubini’s new bubble remains unproved. 
But this doesn’t invalidate his warning. We’ve 
learned that there’s a thin line between promoting 
economic expansion and fostering bubbles. With 

hindsight, lax Fed policies contributed to both the 
“tech” bubble of the late 1990s and the recent hous-
ing bubble, though how much is debated. 

The most worrying signs of speculative excesses, 
says Tran, involve some Asian and Latin American de-
veloping countries. They’ve received sizable capital in-
flows (money from abroad). These have boosted local 
stock markets and reflect disaffection with the dollar. 

Their central banks -- imitating the Fed -- have 
also kept local interest rates low, fueling rapid cred-
it growth. Some of their stock markets have exceed-
ed previous highs. These countries face a dilemma. 
Raising rates may attract more “hot” foreign capi-
tal; keeping them low may encourage speculative 
borrowing in local currency. 

But the dilemma arises from the Fed’s low interest 
rates and the weak dollar. The conclusion: how deftly 
the Fed navigates from its present policy matters for 
the world as well as the United States. If it’s too fast, it 
may kill the economic recovery; if it’s too slow, it may 
spawn bubbles -- and kill the recovery. 
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Warning: The next economic bubble

W
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OAK HARBOR PROPERTIES
V E R O  B E A C H ’ S  P R E M I E R  A C T I V E  A D U L T  C O M M U N I T Y

Shelli Schinkus Broker/Owner
www.oakharborverobeach.com

7 7 2  5 3 8  9 9 6 6

 “We chose Oak Harbor because it is a lovely place to live.  We are becoming social 
members of the Grand Harbor club because we desire the amenities they offer.  We 
also enjoy having our boat in the Loggerhead Marina, all within the gates of both Grand 
and Oak Harbor.  For now, Oak Harbor is a second home, but as we age and our lifestyle 
changes, we have the option to join the Oak Harbor club and partake in the carefree 
living it offers. “    - current Oak Harbor residents

Club Membership at Oak Harbor NOT required! 
Option to join 1) Oak Harbor club* or 2) Grand Harbor social club*. 

Join either, neither or both.

SUNDAY OPEN HOUSE - NOVEMBER 15TH
(CALL SHELLI FOR GATE ACCESS)

*Grand Harbor social club membership pending application approval.

4775 S. Harbor Drive #201

$1
99

,0
00

LARGEST CONDO/END UNIT! 
Drastic reduction for quick sale. 
3BR/2.5BA, over 2,100 sq. ft.

11AM - 1PM

4BR/3BA, 3,100 sq. ft, fireplace, 
living/dining, formal dining, 
elegant, brick paver patio

740 St. Anne’s Lane

$5
99

,0
00

1PM - 3PM
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oing green – it’s not just a color these 
days but a movement.

Locals going green contribute in 
some way to reduce environmental 
footprints by recycling, conserving 
water and energy.

“People want to do their part in supporting this 
green movement,” said John Garrett, co-founder of 
Eco-Friendly Lawn & Garden. “In addition to green 
practices at home, people can also help the environ-
ment by using green products and services.”

Eco-Friendly Lawn & Garden is capitalizing on a 
national trend of environmental stewardship. 

Five months in business, the company opened 
its doors with the idea of offering green lawn care 
and products to residents and businesses.

Jon Knopp had always been an environmental-
ist and Garrett had been in the indoor air quality in-
dustry. The two decided a green lawn business was 
a no brainer.

“I had a lawn and landscape business in the late 
90s in Vero Beach, sold it to pursue other areas, and 
12 years later, nothing had changed,” said Knopp, co-
founder and president of the company. “It was still a 
dirty, noisy anti-green industry.”

So how are they green? The equipment they use 
is powered by propane instead of gasoline, and the 
products they use are organic, naturally based and 
gentler on the environment.

“The fertilizers and pesticides are so clean, you 
could lick the grass,” chuckled Garrett. “And our 
costs are the same or lower than all the rest of the 
lawn and landscape companies here in town.”

And they take their business seriously.
The equipment is less noisy (“the lowest possible 

decibel noise level,” says Knopp) and don’t ask them 
to mess up any natural habitats, either.

 “We are so in-tuned to the environment and 
natural habitats, if there are baby birds nesting in a 
hedge, we just won’t cut it,” Knopp said.

According to the EPA, propane reduces toxins 70 
to 80 percent. It’s 12,000 times cleaner than gaso-
line.  “It really is amazing to think that using a regu-
lar gas-powered push mower for one hour pollutes 
the environment as much as 40 late model cars do 
(in one hour),” said Garrett. 

In addition, lawn equipment users inadvertently 
add to the problem by spilling 17 million gallons of 
fuel each year while refilling equipment. “Propane is 
kept in sealed containers,” said Knopp, “and if it es-
capes, it quickly and harmlessly dissipates.”

Keeping pets and children healthy and safe in 
their environment is also very important to Garrett 
and Knopp.

“The EPA has stats that say the majority of harm-
ful pesticides found in homes are tracked in by people 
and pets,” said Knopp. “Why wouldn’t you want to use 
pesticides and fertilizers that are safe and effective? “

Garrett and Knopp are so passionate about be-
ing green and changing the current landscape in-
dustry’s practices, that they sought out a couple of 
certifying organizations that would designate Eco-
Friendly as a true green business. 

“Anyone can say they implement green prac-
tices in their business but we wanted to make it 
official,” said Garrett. “So we submitted our paper-
work, our goals and all the other steps we take to 
be environmentally responsible to the American 
Environmental Council who certifies companies in 
the service industry for following green practices.”

“They audit once every two years and you don’t 
know when, so you better make sure you keep all 
your records and receipts up to date,” said Knopp. 

And, they are endorsed by Keep Indian River 
Beautiful.

Garret and Knopp believe in being green 
wholeheartedly and only employ those who share 
their same passion for taking care of the environ-
ment. “We put our employees through a rigorous 
training program based on our mission of being 
an ecologically sound business. They have to fol-
low protocol and genuinely care about the environ-
ment. It’s not just about getting a paycheck,” said 
Knopp. 

“We live in an ecologically fragile and delicate 
ecosystem,” said Knopp, “and we need to do what 
is necessary to preserve it.”

New local lawn company goes eco-friendly

G
BY JULIE TARASOVIC, CORRESPONDENT 



he energetic memoir of Harold Evans, a 
newspaperman who refuses to sing the 
blues.  

Read any good newspapers lately? 
Read any newspapers lately? If not, 
here’s the scoop: blogs, not banner 

headlines, swarm the digital frontier’s horizon, and 
the fourth estate has its pixels in a bunch over the 
future of print media. 

Columnists spill ink weekly 
(well, not at the Seattle Post-
Intelligencer, which has moved 
online, or the Denver’s Rocky 
Mountain News, which has 
gone dark) bemoaning the bad 
economy, Craigslist, the micro-
scopic attention span of Mil-
lennials – anything that will 
explain their industry’s woes 
without reference to its fear 
of innovation. News itself is 
depressing enough. Must we 
now suffer down-in-the-mouth 
news about the news?

If anyone could be ex-
pected to join this existential 
journalists’ chorus, its Harold 
Evans. Mercifully, My Paper 
Chase, a refreshing mem-
oir by the venerated editor of 
London’s Sunday Times and 
champion of pre-Thatcher 
British investigative journal-
ism, jettisons hand-wringing 
over the “vanished times” of 
its melancholy subtitle for one 
man’s unquenchable enthusi-
asm for his life’s work.

 “I never conceived this 
memoir as a valedictory to a 
vanishing world,” Evans, now 
81, writes – for this son of a 
middle-class railroad man, 
the importance of unbiased, 
responsible, free-flowing re-
portage is self-evident. If it’s 
not self-sustainble, that’s a 

problem for the accountants.
Not that Evans doesn’t wax poetic about “hot 

metal” typesetting, the old-fashioned, PC-free 
process by which metal slugs, filled with ink and 
pressed on paper, became the daily newspaper. 
Consider the author’s first encounter with Lino-
type machines: “[T]he floor was filled with long 
lines of iron monsters, each seven feet high, five 
feet wide, decked out with an incomprehensible ar-
ray of moving parts – gears, pulleys, camshafts, le-

vers, and bars. A man 
crouched in commu-
nion at the foot of 
each contraption.”

If “communion” 
sounds religious, it 
is – Evans, a self-
starter who battled 
British education’s 
stodgy promotion sys-
tem, Oxbridge clas-
sism, and Northern 
England’s dodgy bus 
schedule to land his 
first newspaper job, is 
an acolyte of “the aro-
matic urgency of hot 
metal marinated with 
printer’s ink.” Why 
would a man who ma-

cheted his way to the top of Fleet Street – home to 
London’s “quality papers” for much of the 20th cen-
tury – write about his calling with less-than-eccle-
siastical fervor?

“My Paper Chase” is the Gospel of Evans, and 
the gospel makes juicy copy. After a start covering 
weddings and funerals for the tiny Ashton-under-
Lyne Reporter, Evans served time at regional pa-
pers and as a reporter in America and India before 
landing the top spot at the Sunday Times in 1967. 
His 15-year tenure brought a lot of news fit to print: 
Evans’s “Insight” investigative team broke the Kim 
Philby spy scandal, pursued settlements for limb-
less thalidomide victims (and shone a light on Brit-
ain’s glacial civil courts), and, in the face of a libel 
suit, pushed Northern Ireland’s IRA “troubles” un-
der the noses of an indifferent public.

“A newspaper is an argument on the way to a 
deadline,” Evans writes of his muckracking, side-
taking, “straightforward” editorial style. “If there isn’t 
any argument, there’s not much of a newspaper.”

But if the power of the press should start ar-
guments, it doesn’t guarantee winning. Evans was 
pushed out of the Times in 1982 after spats over 
editorial independence with uberpublisher Rupert 
Murdoch, journalism’s once-and-future bogeyman. 
If the dismissed editor, who nearsightedly sided 
with Murdoch’s guerrilla campaign against press 
unions, really thinks “every British newspaperman 
is in [Murdoch’s] debt,” it’s a disappointing case of 
a dog not biting the hand that beats it.

Exiled to Manhattan, Evans served as found-
ing editor of Conde Nast Traveler, then ran Ran-
dom House, where he published William Styron’s 
“Darkness Visible,” Colin Powell’s “My American 
Journey,” and a memoir by “a community organizer 
named Barack Obama.” 

But this dazzling “second act” can’t hide Ev-
ans’s newspaper jones. “[A]n opportunity to return 
to journalism on the scale of the Sunday Times,” 
Evans writes of his Random House entrée – a curi-
ous comment about one of the world’s largest book 
publishers from the writer of seven books himself. 
This man just can’t see the forest or the trees, but 
the newspapers they could become – Evans devotes 
500 pages to his life before and during his Times 
editorship, but less than 50 to his life after it.

Still, even if he’d rather be sweating it out with a 
copy editor five minutes to deadline than reminisc-
ing with the president about the meager advance 
for “Dreams from My Father,” Evans remains up-
beat. “What we have to find is a way to sustain truth 
seeking,” he writes. “If we evolve the right financial 
model, we will enter a golden age of journalism.” 
“Will enter” – not “entered,” or “could have en-
tered,” or “should have entered.” What daily’s edi-
torial page dares write with such optimism? While 
not short on war stories, “My Paper Chase” refuses 
nostalgia. Tomorrow is, after all, another day, and 
brings a new edition.

My Paper Chase: 
True Stories of Vanished Times, 
Harold Evans, Little, Brown and Company, 
592 pp., $27.99
Reviewed by Justin Moyer
Christian Science Monitor
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arry Bird and Magic Johnson look back 
on the era when they ruled -- and trans-
formed -- the NBA.

In the spring of 1979, Earvin “Mag-
ic” Johnson and his Michigan State 
team faced off against Larry Bird and 

his undefeated Indiana State squad to decide the 
collegiate basketball championship. Johnson and 
the Spartans prevailed in a game that introduced 
much of the nation to two sublime players and, not 
so incidentally, paved the way for the multibillion-
dollar television contract that March Madness now 
commands.

Such is the influence of the Johnson-Bird ri-
valry, a nexus that continued after they entered the 
NBA together and rekindled a dormant, bicoastal 
feud. Johnson led the Lakers to five titles during 
L.A.’s “ Showtime” era, as Bird was reviving Boston 
Celtic pride with three rings. Their presence, along 
with the marketing prowess of commissioner Da-
vid Stern and an influx of superior talent ( Michael 
Jordan, Hakeem Olajuwon), lifted a league beset 
by drug scandal and abysmal TV ratings to inter-
national renown.

In “When the Game Was Ours,” veteran Bos-
ton-based sportswriter Jackie MacMullan collabo-
rates with Johnson and Bird to tell the story of a 
relationship that changed from bitter enmity to 
respectful friendship. The premise of the book is 
intriguing: With the exception of Wilt Chamberlain 
and Bill Russell, it’s nearly impossible to find two 
opposing superstars in team sports whose careers 
became so irrevocably intertwined. (Of course, 
Chamberlain and Russell didn’t compete against 
each other in college.)

Johnson was a pass-first visionary. A 6-foot-9 
point guard, he summoned magic nightly at the 
Fabulous Forum alongside Kareem Abdul-Jabbar, 
James Worthy and a pool of complementary tal-
ent. He also courted his share of controversy. In his 
third season, his complaints brought about the fir-
ing of head coach Paul Westhead. He preferred to 
socialize with owner Jerry Buss, which some team-
mates resented, and in 1991 announced that he had 
contracted HIV.

Bird was a sniper from the perimeter who in-
timidated opponents (and teammates) with a com-
bination of arrogance and brilliance. His unique 

court awareness transformed a corps of excel-
lent players -- Robert Parish, Kevin McHale 
-- into hall of famers. Until injuries curtailed 
his career, he had succeeded in resurrecting a 
fallen franchise. MacMullan, who previously 
co-wrote Bird’s autobiography, notes that this 
notoriously private man endured his father’s 
suicide and, to his lasting shame, severed re-
lations with his daughter from a failed mar-
riage.

According to MacMullan, Johnson and 
Bird shared an inextinguishable competitive 
fervor. Both remember defeat more vividly 
than victory; both used the other’s success as 
motivation. They were also savvy enough to 
realize that each brought out the other’s best. 
(During the 1992 Olympics, Johnson scolded 
Michael Jordan because Jordan did not have a 
comparable rival. “Who do you measure your-
self against?” Johnson asked.) Off the court, 
they were nothing alike. “Magic was effusive, 
emotional, and engaging,” MacMullan writes. 
“Bird was stoic, reserved, and enigmatic. 
There was also one undeniable difference be-
tween the two: the color of their skin.”

Indeed, in a league dominated by African 
American players, Bird was often champi-
oned as the NBA’s great white hope. He re-
jected this label, even as others (the Detroit 
Pistons’ Isiah Thomas, most infamously) com-
plained that he was overrated precisely because of 
his color.

Curiously, the most controversial parts of the 
book revolve around Thomas. Magic says that he 
and others campaigned to exclude Thomas, a one-
time buddy, from the 1992 Olympic “Dream Team,” 
although Thomas deserved the honor.

Johnson also charges Thomas with raising 
questions about his sexual orientation after the 
HIV admission. (Thomas has refuted this and other 
accusations.)

With “When the Game Was Ours,” MacMul-
lan has written dual authorized biographies that 
occasionally intersect. That’s the major flaw of the 
book; the story, told exclusively in the third per-
son, rebounds from L.A. to Boston and back. By 
contrast, “When March Went Mad,” a book writ-
ten this year by reporter Seth Davis (no relation to 

this author), focused on the 1979 contest between 
Michigan State and Indiana State. That approach 
brought crisp purpose to the narrative.

It’s worth recalling that Johnson’s Lakers and 
Bird’s Celtics clashed exactly three times in the 
NBA Finals. In effect, their rivalry existed as much 
in their psyche -- and among fans and the media 
-- as on the hardwood. That doesn’t diminish its 
importance, but capturing such an ephemeral ex-
perience is surely as difficult as registering a triple-
double.

When the Game Was Ours
Larry Bird, Earvin Johnson Jr., 
and Jackie MacMullan, 
Houghton Mifflin Harcourt, 352 pp., $26
Reviewed by David Davis 
Los Angeles Times
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ew Yorker writer Malcolm Gladwell 
delves into everything from Enron to 
9/11 to pit bulls.

A collection of pieces Malcolm 
Gladwell has written for The New 
Yorker magazine since 1996, titled 

What the Dog Saw, is a mixed bag of quirky pro-
files; thoughtful and contrarian analyses of com-
monly embraced theories, such as the belief that 

America’s intelligence services 
could easily have “connected 
the dots” and foiled the 9/11 
attacks; and predictions peo-
ple make (about crime, job ap-
plicants, pets) that may seem 
reasonable at first glance, 
but which aren’t grounded in 
Gladwellian reality. 

The author, who wrote 
“The Tipping Point” and two 
other bestselling books, ex-
amines, for example, whether 
pit bulls are inherently dan-
gerous. (Not particularly, un-
less we humans put them up 
to it.)

Then there’s the “Ketch-
up Conundrum.” 

Ever wonder why ketch-
up is just plain ketchup, 
while mustard, which once 
was just plain yellow mus-
tard, has morphed into Grey 
Poupon and myriad other 
shades, textures, and fla-
vors? 

Wonder no more: 
Gladwell is on the case, hav-
ing delved in great detail 
into the five fundamental 
tastes in the human palate, 
not to mention the arcane 
nooks and crannies of food 
marketing. 

The author also tackles 
Enron’s collapse, whether 
novice pilot John F. Ken-

nedy Jr. choked or panicked 
(there’s a big difference), and why pictures some-
times lie.

In his preface, Gladwell confesses that his 
first career choice was advertising, and it shows. 
“The Pitchman,” which won a National Magazine 
Award, is a delightfully rich account of the immi-
grant American clan who concocted and sold such 
household icons as the Veg-O-Matic and the Ronco 
Showtime Rotisserie.

In another market-driven piece, the author fol-
lows the careers of women who had a powerful im-
pact on both what we bought and how we thought 
about ourselves.

In the 1950s, copywriter Shirley Polykoff 
penned this memorable line for Clairol’s Nice ’n 
Easy hair-coloring brand: “Does she or doesn’t 
she? Only her hairdresser knows for sure.” When 
the ad debuted, 7 percent of American women 
dyed their hair. 

By the 1970s, when Ilon Specht wrote the more 
assertive “Because I’m worth it” tag line for Prefer-
ence by L’Oréal, 40 percent of females were color-
ing.

At times, Gladwell works too hard at being the 
devil’s advocate. In “Open Secrets” he doesn’t ex-
onerate Enron exactly, but he points out that the 
company’s deteriorating condition could have 
been deduced from a careful reading of its quar-
terly filings and other public documents – and that 
in 1998 a group of six business students at Cornell 
University did just that. They posted their report 
on the school’s website.

 So was Enron really hiding anything? Gladwell 
seems to be implying that too much information 
is not always useful. Yet he neglects to emphasize 
that top company officials were asserting right up 
to the implosion that all was hunky-dory, small 
print notwithstanding.

Likewise, Gladwell goes to great lengths to let 
America’s intelligence services off the hook for not 
“connecting the dots” that led to 9/11. Intelligence 
failures are a dime a dozen, and he cites several. 
One wonders from his relentless advocacy why we 
would bother having an FBI and a CIA at all given 
the vagaries of sleuthing.

When he avoids pontificating, Gladwell is at his 
best. His profile of “dog whisperer” Cesar Millan 
mesmerizes, even though he describes his subject 
as being “built like a soccer player” – as if all are 
made from the same mold.

What the Dog Saw, 
Malcolm Gladwell, 
Little Brown, 410 pp., $27.99
Reviewed by David Holohan
Christian Science Monitor 
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Political Hangovers by Jay McNamara

 It’s that time of the year, after the elections, when politicians have hangovers.  Some of them are temporary and the 
result of victory parties.  Others are more lasting.  These are resultant from promises made and the realities of fulfillment.  
 Every politician makes promises to get votes.  Some might tell an audience one night that they are in favor of 
x, since that is what the audience wants to hear.  Then, the next night with a different audience it might be more vote-
getting to be against x.   
 It’s intoxicating to make great promises in the excitement of a race.  Who knew that there would be people at your 
door the day after the election demanding that you deliver?
 I have firsthand experience in this realm, having served in seven different elected capacities in a small place up 
north.  None of them generated any salary.  I suspect my constituents thought it was a fair bargain.
 At one point, running for mayor, I was invited to some friends for a fund raiser.  There wasn’t much required as a 
campaign kitty since I enjoyed the comfort of one-party dominance.  No one was running in opposition.  So, it was amusing 
when I was asked to speak to the gathering.  After a brief noncommital opening statement I asked for questions.
 A lady unknown to me asked me what my plans were for the community. This was rather startling in that no one 
had asked that question before.  I thought to myself that the hallmarks of my reign would be lower taxes and shorter 
meetings, especially the public ones. 
 In our comfortable community there were no sunshine laws and no TV cameras.  The important business was 
conducted in a back room and at cocktail parties.  Public meetings were for announcing decisions, never for discussion.  
 There was a lone beat reporter for the local paper, a man whom I had gotten to know from visits to local watering 
holes after our meetings.  He was as interested in short meetings as I was.
 As I struggled to provide the lady with a meaningful answer, my brain suggested a wild idea, so I went with it.  I told 
her that my main focus would be in building a large wall around the town, something similar to the Great Wall of China. 
 Instead of generating the laugh from her that I expected, I was faced with a series of further questions since she 
thought a wall was just what we needed to keep out what she termed the “riffraff.”  
 And so, discussion of the elements of the wall ensued, including where and how many entrances there would be 
and what means of identification would be required by the inhabitants.  The lady went away pleased with the hope of 
the new order I would bring.
 Fortunately, I didn’t come across her until more than a year later.  She stopped me in a supermarket and asked me 
when the great wall would be built.  I told her we had people studying the situation in China, but that we were confident 
of completing the project.  Fortunately, my term expired before I saw her again.    
 Politicians make promises.  Some believe them.  Hope springs eternal.


